FAQ
June 14, 2019

Does Allergan have liability for generic opioids?

The Actavis Generics business, which includes all of the legal entities that sold generic
opioids, was sold to Teva in 2016. As such, all liabilities for the sale of those generic
opioids rest with those entities, which are part of Teva. In addition, Teva has agreed to
indemnify Allergan against all generic opioid liabilities.

But what do you say to analysts and investors who ask what happens if Teva
declares bankruptcy?

First and foremost, we do not comment on another company’s financial circumstances or
capabilities. For generic opioid liability to impact Allergan beyond the Teva indemnity,
several unlikely events would need to happen. First, opioid plaintiffs would need to be
able to establish liability against generic manufacturers of FDA-approved drugs sold for
their FDA-approved intended uses, and never marketed like branded products. Any
such findings would then need to survive a lengthy appellate process, which would focus
on, among other things, the severe policy and legal constraints on liability without fault or
causation. Further, opioid plaintiffs would need to establish that liability should be
assessed against legal entities other than those who sold them, including parent

entities. This requires that the limited liability feature of the corporate entity be ignored —
a so-called “piercing of the corporate veil’. This is no trivial task and requires
exceptional circumstances.

The Company reaffirms second quarter and full-year 2019 revenue and non-GAAP
earnings guidance provided on May 7, 2019, when the first quarter 2019 results were
reported.

Following the approval of Vraylar®(cariprazine) in the additional indication of bipolar
depression, Allergan is training approximately 1,000 sales representatives, and expects
to begin promoting Vraylar in this indication the week of June 17th.



Forward Looking Statement

This communication includes statements that refer to estimated or anticipated future events and
are forward looking statements. We have based our forward looking statements on
management’s beliefs and assumptions based on information available to our management at
the time these statements are made. Such forward looking statements reflect our current
perspective of our business, future performance, existing trends and information as of the date
of this filing. These include, but are not limited to, our beliefs about future revenue and expense
levels and growth rates, prospects related to our strategic initiatives and business strategies,
including the integration of, and synergies associated with, strategic acquisitions, express or
implied assumptions about government regulatory action or inaction, anticipated product
approvals and launches, business initiatives and product development activities, assessments
related to clinical trial results, product performance and competitive environment, and
anticipated financial performance. Without limiting the generality of the foregoing, words such as
“may,” “will,” “expect,” “believe,” “anticipate,” “plan,” “intend,” “could,” “would,” “should,”
“estimate,” “continue,” or “pursue,” or the negative or other variations thereof or comparable
terminology, are intended to identify forward looking statements. The statements are not
guarantees of future performance and involve certain risks, uncertainties and assumptions that
are difficult to predict. We caution the reader that these statements are based on certain
assumptions, risks and uncertainties, many of which are beyond our control. In addition, certain
important factors may affect our actual operating results and could cause such results to differ
materially from those expressed or implied by forward looking statements. These factors
include, among others the inherent uncertainty associated with financial projections; the
anticipated size of the markets and continued demand for Allergan’s existing products;
Allergan’s ability to successfully develop and commercialize new products; Allergan’s ability to
conform to regulatory standards and receive requisite regulatory approvals; availability of raw
materials and other key ingredients; uncertainty and costs of legal actions and government
investigations; fluctuations in Allergan’s operating results and financial condition, particularly
given our manufacturing and sales of branded products; the impact of uncertainty around of
timing of generic entry related to key products, including Restasis ®, on our financial results;
risks associated with acquisitions, mergers and joint ventures, risks related to impairments,
uncertainty associated with financial projections, projected cost reductions, projected synergies,
restructurings, increased costs, and adverse tax consequences; expectations regarding
contingent payments, including regarding litigation and related liabilities, purchase price
adjustment or transaction consideration payments; the results of the ongoing business following
the completion of the divestiture of Allergan’s generics business to Teva; the adverse impact of
substantial debt and other financial obligations on the ability to fulfill and/or refinance debt
obligations; risks associated with relationships with employees, vendors or key customers as a
result of acquisitions of businesses, technologies or products; our compliance with federal and
state healthcare laws, including laws related to fraud, abuse, privacy security and others;
generic product competition with our branded products; uncertainty associated with the
development of commercially successful branded pharmaceutical products; costs and efforts to
defend or enforce technology rights, patents or other intellectual property; expiration of patents
on our branded products and the potential for increased competition from generic
manufacturers; competition between branded and generic products; Allergan’s ability to obtain
and afford third-party licenses and proprietary technology we need; Allergan’s potential
infringement of others’ proprietary rights; our dependency on third-party service providers and
third-party manufacturers and suppliers that in some cases may be the only source of finished
products or raw materials that we need; Allergan’s competition with certain of our significant
customers; the impact of our returns, allowance and chargeback policies on our future revenue;
successful compliance with governmental regulations applicable to Allergan’s and Allergan’s



respective third party providers’ facilities, products and/or businesses; the difficulty of predicting
the timing or outcome of product development efforts and regulatory agency approvals or
actions, if any; Allergan’s vulnerability to and ability to defend against product liability claims and
obtain sufficient or any product liability insurance; Allergan’s ability to retain qualified employees
and key personnel; the effect of intangible assets and resulting impairment testing and
impairment charges on our financial condition; Allergan’s ability to obtain additional debt or raise
additional equity on terms that are favorable to Allergan; difficulties or delays in manufacturing;
our ability to manage environmental liabilities; global economic conditions; Allergan’s ability to
continue foreign operations in countries that have deteriorating political or diplomatic
relationships with the United States; Allergan’s ability to continue to maintain global operations
and the exposure to the risks and challenges associated with conducting business
internationally; risks associated with tax liabilities, or changes in U.S. federal or international tax
laws to which we are subject, including the risk that the Internal Revenue Service disagrees that
Allergan is a foreign corporation for U.S. federal tax purposes; risks of fluctuations in foreign
currency exchange rates; risks associated with cyber-security and vulnerability of our
information and employee, customer and business information that Allergan stores digitally;
Allergan’s ability to maintain internal control over financial reporting; changes in the laws and
regulations, affecting among other things, availability, pricing and reimbursement of
pharmaceutical products; the highly competitive nature of the pharmaceutical industry;
Allergan’s ability to successfully navigate consolidation of our distribution network and
concentration of our customer base; the difficulty of predicting the timing or outcome of pending
or future litigation or government investigations; developments regarding products once they
have reached the market; risks related to Allergan’s incorporation in Ireland, such as changes in
Irish law and such other risks and other uncertainties detailed in Allergan’s periodic public filings
with the Securities and Exchange Commission, including but not limited to Allergan’s Annual
Report on Form 10-K for the year ended December 31, 2018, and Allergan’s Quarterly Report
on Form 10-Q for the quarter ended March 31, 2019, and from time to time in Allergan’s other
investor communications. Except as expressly required by law, Allergan disclaims any intent or
obligation to update or revise these forward-looking statements.



